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This presentation has been prepared solely for use during the presentation of our Capital Markets Day on june 20th, 2023. By attending the event where this presentation is made, or by reading the
presentation slides, you agree to be bound by the following limitations.

This presentation is not an offer for sale of securities in the United States or in any other jurisdiction. This presentation has been prepared for information and background purposes only. It is
confidential and does not constitute or form part of, and should not be construed as, an offer or invitation to subscribe for, underwrite or otherwise acquire, any securities of Gestamp Automocion,
S.A. (the “Company”) or any member of its group nor should it or any part of it form the basis of, or be relied on in connection with, any contract to purchase or subscribe for any securities of the
Company or any member of its group or with any other contract or commitment whatsoever. Neither this presentation nor any part of it may be reproduced (electronically or otherwise) or
redistributed, passed on, or the contents otherwise divulged, directly or indirectly, to any other person or published in whole or in part for any purpose without the prior written consent of the
Company.

This presentation does not purport to be all-inclusive or to contain all of the information that any person may require to make a full analysis of the matters referred to herein. Each recipient of this
presentation must make its own independent investigation and analysis of the Company.

This presentation may contain certain forward-looking statements and judgements that reflect the management's intentions, beliefs or current expectations. These forward-looking statements
include, but are not limited to, all statements other than statements of historical facts, including, without, limitation, those regarding the Company’s future financial position and results of
operations, strategy, plans, objectives, goals and targets and future developments in the markets where the Company participates or is seeking to participate. The Company’s ability to achieve its
projected results is dependent on many factors which are outside management's control. Actual results may differ materially from (and be more negative than) those projected or implied in the
forward-looking statements. Such forward-looking information involves risks and uncertainties that could significantly affect expected results and is based on certain key assumptions. Due to such
uncertainties and risks, readers are cautioned not to place undue reliance on such forward-looking statements as a prediction of actual results. All forward-looking statements included herein are
based on information available to the Company as of the date hereof. The Company undertakes no obligation to update publicly or revise any forward-looking statement, whether as a result of new
information, future events or otherwise, except as may be required by applicable law. All subsequent written and oral forward-looking statements attributable to the Company or persons acting on
its behalf are expressly qualified in their entirety by these cautionary statements. Growth at constant exchange rates is a numerical translation of our figures from local currencies to euros, and not
a description of the situation if the currencies had not moved. Capex split in categories is a management judgement, and should not be considered as a substitute for additions of tangible and
intangible assets, nor depreciation and amortization.

In this presentation, we may rely on and refer to information regarding our business and the market in which we operate and compete. We have obtained this information from various third-party
sources, including providers of industry data, discussions with our customers and our own internal estimates. We cannot assure you that any of this information is accurate or correctly reflects our
position in the industry, and none of our internal surveys or information has been verified by any independent sources.

No representation or warranty, express or implied, is made as to the fairness, accuracy or completeness of the information contained herein. None of the Company, its advisers, connected persons
or any other person accepts any liability for any loss howsoever arising, directly or indirectly, from this presentation or its contents. This shall not, however, restrict or exclude or limit any duty or
liability to a person under any applicable laws or regulations of any jurisdiction which may not lawfully be disclaimed (including in relation to fraudulent misrepresentation).
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25 years
of Success...

The Partner
Supplier

______

... have led us to
become




Gestamp

CESTAVP
AT A GLANCE

Leading Tier 1 Supplier

25 years of histol
have led us to
industry leader

Presence in 2& Countries
* 115 Plantsh & 13 R&D Centers

>42K Employees
~ Becomingalisted company in 2017

1. Includes 5 under construction




HOW WE RAVE MADE [T

A clear and defined
strategy..

o &

< OPERATIONAL

INTERNATIONALIZATION EXCELLENCE

Growing where
our Client
needed us

People as the
Key to Success

Gestamp

L0,

CLIENT

TECHNOLOGY &
ORIENTED

INNOVATION

Anticipating

Trusted Partner Client Needs

...focus on execution and

meeting our commitments



Gestamp

SINCE LISTING, THE INDUSTRY HAS WITNESSED
UNPRECEDENTED TIMES

Market volumes still 13% High inflation putting Unprecedented rise in
below the peak in 2017 pressure(?) raw materials prices(®
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Extraordinary effort to not only overcome the challenges but also to
reinforce our positioning

—_

Includes content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle Global 2023MO05]. All rights reserved

2. Bloomberg as of June 14th, 2023. Last available inflation data for United Kingdom as of April 2023 6
3. MEPS International
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RECURD RESULTS SINCE LISTING

FY 2017 FY 2018 FY 2019 FY 2020 FY 2022

i A2 5% 9085 -8y 850 5%
(1
e 790 new 1,072 293 317 2120
(1
b 750 7% 212 3k NS 6730

Strong financial positioning
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HOW HAVE WE DONE 1177 BUOSTING OUR GROWTH PROFILE..

FOCUS ON

Geographic & client Strong & differentiated Technology & Innovation
diversification product mix embracing EV Transition

FY 2017 FY 2018 FY 2013 FY 2020 FY 2021 FY 2022

Market
Volumes -09% 51% 0.7 15.6%
M Mveh

10.8% 10.3% 7.2%

STRONG MARKET OUTPERFORMANCE®)..,
(]
P .. WITH AN INCREASE IN REVENUE PER VEHICLE PRODUCED

Revenues(?

ility Copyright © [IHS_LV_Production_Bodystyle Global 2023MO5]. All rights reserved

cluding raw materials of €1,206m as of FY 2022
luding raw materials of €1,206m as of FY 2022



BUT WORKING THOROUGHLY T0 Gestamp 12
TRANSFORM OUR FINANCIAL PROFILE

Cost control & flexibility to Strengthening our
reduce break-even point balance sheet profile
EBITDA Margin® (%) FCF Generation® (€m) Leverage evolution (€m)
2019 - 2022 Evolution (p.p.) 2020 - 2022 FCF Evolution 2019 - 2022

—
v 278 l

), €781m @ @
_l

12.77% 248 255 | -€577m
12.3% 2,722
JIRSY
2,145
] 10.2%
FY 2019 FY 2020(2) FY 2021 FY 2022 FY 2020 FY 2021 FY 2022 FY 2019 FY 2022

@ \ct Debt to LTM EBITDA (x)

Combination of strong market and financial positioning to drive the new mobility revolution

1. EBITDA Margin excluding raw materials impact of €1,206m in FY 2022
2. Excluding the impact from the Transformation Plan 9
3. FCF defined as change in net debt excluding acquisitions as well as dividends



Where is the world
heading over the next
years?




NDIVIDUAL MOBILITY: A
REALITY TO ALL OF US

% Rising world
population particularly
in developing countries

% Infrastructure
investment alongside
economic development

1. Source: Freedonia

Gestamp

Global light vehicle parc by
region (registered vehicles)"

(Mveh)
%
Total
1535 1573
1,456
- - - -
6%
- 6
6%
9%
9%
37% 38%
34% eleli
9% 9% 9% 9%
2018 2020 2022 2023
B \orth America Il \\/estern Europe Asia / Pacific

Central & South America B casten Europe Africa / Mideast

1
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I WENEED TOMAKE SURE THAT - Gegtomp [
MOBILITY IS SUSTAINABLE | | /-\ :

The industry challenge is to

Mobility brings
many benefits for its meet mobility needs but

users...

~but it is not without a also ensuring a sustainable

cost to society, mobility is

also responsible for 8%
of CO2 emissions

future for the next

generations....




THISIS THE AUTO INDUSTRY REVOLUTION

SHORT-TERM LONG-TERM

Zero emissions Reduced emissions and use of recycled
on mobility materials to manufacture a car

13



SHORT TERM IS ABOUT THE WORLD Gestamp 2
ST |0 NTO ELECTRL

Increasing government and OEM climate action initiatives driving the EV transition

Key legislation supporting EV Major vehicle manufacturers have set ambitious
adoption across geographies targets for electrification of their fleets by 2030...
r A
o i New cars and vans A @50% M ..
Europe registere.d t.)y e e'e;{g @ 25% EV | 100% EV
= ortfolio
legislation Zero-emission P @
S| e
. (50% PHEV)
r: 20% of all light o s s
< commercial vehicles 22 2028 U 2035 2080
China sales by 2025 =
regulation zero-emission @ 0% | >40%EV(US) G
\sl\f)ogri;dovt/isjlees “eco friendly” (US)
& | electrified @40% o @ s
———f 50% Of all vehicle Ford, General Motors and
- sales by 2030 = Fr%mI2025;1§:I ntew Stellantis announced a
USA Y o il joint goal for EVs to reac
regulation Zero-emission [| e @ 409% EV (US) %ﬁé;i% of their sales in | @
@ v 100% ZEVs
(North America) ¥

14



THE EV REVOLUTION IS GOING MASS —
MARKET OVER THE COMING YEARS

..with S&P Global Mobility volumes
historically revised upwards

EV volume (Mveh)®

o EV penetration

sT 1

EV volumes are expected to grow at a
~33% CAGR from 2021 to 2027. ..

EV volume (Mveh)®

41% EV

penetration
expected

20.8

» 338.0

2025E 2025E 2025E
(2019 S&P Global (2020 S&P Global (Today's S&P Global
Mobility projection) Mobility projection) Mobility projection)

PAOYAV-N 2022A

Significant growth of the electric vehicle by 2027

Source: Includes content supplied by S&P Global Mobility Copyright © [Alternative Propulsion Plus 05M2023], [Alternative Propulsion Plus 12M2019] and [Alternative Propulsion Plus 12M2020]. All rights reserved
(1) EV includes BEV, PHEV, FCEV and PFCEV 15



G /\DNOVING ASTEP
NDUSTRY CHALLENG

Only through the cooperation of raw material providers, auto parts suppliers

3EYON

- THE

)15 THE NEXT

NET ZERO CA

NET ZERO CAR

3

Gestamp

A car with zero CO2 means eliminating all

emissions linked to the supply chain:

from mining, to material refining and

with transportation...

and OEMs will the net zero car be possible

production as well as all emissions associated

16
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e N

NG GIRCULARITY TO THE SEGTOR: o=

X1 KEY SIEP

Setting a circular-economy: strategy based on
the principle of re-using.and re-cycling

to boost the road to neutrality

h,

In particular, circularity around steel, is one
of the key challenges in the automotive sector

as

this is a high emissions-intensive but also

100% recyclable

17



Gestamp

HOW DO WE FACE-THE 2023 — 202/ PERIOD?

As the world dives into a new mobility
revolution, Gestamp will continue
being the Partner Supplier to its
customers and walk along with society
towards a more sustainable mobility

18



Gestamp &3
OUR VALUE PROPQ

"'i?

Balanced
ESG
Focus

(=



Gestamp[®

OUR FOCUS OVER THE NEXT YEARS =
@LI_J Growth Ambition @ZA]} Operational Excellence
(0)7) trusted partner supplier ()] .5)  profitable Growth

@ Technology & Innovation @ @ Disciplined Balance Sheet
to be Differential Profile

@7 Pioneering the Circular
Economy: Gescrap

20



Growth Ambition

Driven by solid levers
|/ Volumes production

||/ Diversified footprint

|||/ Outsourcing level

|V/ EV penetration

Gestamp

pA



i/ Volumes production Gestamp
@ﬂ VOLUMES ON THE RECOVERY PATH

Global Light Vehicle (LV) production expected evolution
2016 - 2027 (Mveh)

Aging Fleet

M 2022 LV (years)

9z 957 908 924 932
857 88 European Union" 120y
772
74.6
I I China® 52y
2016A 2017A  2018A  2019A 2020A 2021A 2022A 2023E 2024E 2025E 2026E 2027E 1 ACEA

2. S&P Global Mobility
3. Acqiche data via Statista

22

Source: Includes content supplied by S&P Global Mobility Copyright © [IHS LV _Production_Bodystyle Global 2023MO05]. All rights reserved



ii/ Diversified footprint Gestamp
@ﬂ MATURE MARKETS TO CONTINUE GROWING

THROUGH 2027

EUROPE - LV production expected evolution 2022 - 2027 (Mveh)

h OUR APPROACH

158 171 1/7.6 175 175 1/7.6
electrification
5.9 6.1 6.3 6.2 6.4 6.5

v Securing ICE replacements and lifetime
2022A 2023E 2024E 2025E 2026E 2027E extensions

Bl Western Europe  Eastern Europe v Focus on premium and mid segments

NAFTA - LV production expected evolution 2022 - 2027 (Mveh) v Entry with new EV players

. 4
143 15.0 15.6 16.4 16.5 16.5
10.7 v' Switching the client & project
NAFTA mix towards EV
, 4.0 43 TAA : :
15 33 - 3.6 3 3.7 e 15 13 FUGUS v" Business secured in

2022A 2023E 2024E 2025E 2026E 2027E best-selling pick-ups and SUVs

B usa Mexico Canada v Mexico geographic near-shoring

Source: Includes content supplied by S&P Global Mobility Copyright © [IHS LV _Production_Bodystyle Global 2023MO05]. All rights reserved 23



OV CHINA THE EV REVOLUTION

CHINA - LV production expected evolution 2022 - 2027 (Mveh)

Il China EV

16.6

2022A 2024E 2025E 2026E

mTToTTTooToooooes CHINA TOP 5 OEMs by EV Production !
1 1
| 2.6 2019 2022 H2023E '
: :
! 1
1 1
! 1
| 1.0 |
. 0.6 0.4 0.5 :
! [ | :
1

I BYD Tesla p— Geely | ewm General GAC ([ .
: = (SRR Motors L%ﬂ s :

Source: Includes content supplied by S&P Global Mobility Copyright © [Alternative Propulsion Plus 05M2023]. All rights reserved. EV includes BEV,

PHEV, FCEV and PFCEV

Gestamp

THE MARKET

v Booming EV market in China
faster than most forecasts

v New EV players gaining scale
and market share quickly

OUR APPROACH

v' Already 12% of our Revenue in 2022
(+80% growth since listed)

v Selective growth through our EV
proprietary products & technologies

v' Gaining exposure to new EV players

24



OJ1| INDIA: MEDIUM RUN OPPORTUNITY

2022 population 2022 LV production
(M people)™ volumes (Mveh)@

& &

7,975 82.3

=N

= -

1,417 5.1
17.8% of total 6.2% of total

32 cars'?) 58 cars(?)

/1,000 inhabitants /1,000 inhabitants

in2022 almost in2030
doubling

1. Source: United Nations
2. Includes content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle Global 2023MO04]. All rights reserved

Gestamp

THE MARKET

v India is one of the countries with the lowest car
penetration rate per 1,000 inhabitants almost
doubling in the medium term

v Production boosted by increasing inclination for
individual mobility

v New regulation changing production landscape
as Government is expected to be approved

OUR APPROACH

v' Gestamp proprietary technology solutions to
improve safety car features, amongst others

v Growth exposure with OEMs present in the
market, local and international players

v Positioned in the future EV revolution

25



iil/ Outsourcing level Gestamp
OJ1 RISING OUTSOURCING RATES

€33bn market potential from outsourcing 2022 - 2027

Gestamp’s
add::z:;\ble +5% CACR 169
gokey Gestamp'’s total addressable
155 60 market to see an 8% CAGR
i (36%) 2022-2027E due to:
OEM
Captive 59
e | asel v Overall market dynamics..
_ 109 -
(664%) v - but malnly due to
increasing outsourcing rates:
Qestampe 76 from 56% to 64%
Market (56%)

2022A 2027E

Source: Roland Berger
Notes: Market model has been constructed bottom up by Roland Berger. Total market has been calculated as a product of production of vehicles and 26
prices collected from different sources. Then, the addressable market has been calculated applying an outsourcing ratio (%)



I FV ADDRESSABLE MARKET T0 GROW BY 32% CAGR

EV() components contribute to the most significant
uplift in market size

€bn % of
addressable 17% 48%
market
52.5
CAGR
31%
32%

12.8

Gestamp

DRIVERS FOR GESTAMP GROWTH

Expanding EV penetration

Higher outsourcing as OEMs prefer to
focus on other investments,
particularly new EV players

Greater dependence on light-
weighting, material and technological
competencies

New EV architecture more suitable
for our products

2,7
2 Additional levers increasing content
per vehicle including battery boxes
and large parts
2022A 2027E
= BiW ®m Chassis Mechanisms Battery boxes
Source: Roland Berger
Notes: Market model has been constructed bottom up by Roland Berger. Total market has been calculated as a product of production of vehicles and prices collected from different sources. Then, the addressable 27

market has been calculated applying an outsourcing ratio (%); (1) EV includes BEV, PHEV, FCEV and PFCEV



01| TARGET EVBY 2027

Gestamp EV

related sales® 5X
since 2022...

4

Gestamp 4

‘mﬂéd tﬁ ta«:k% the EV opportunity

!

|
. reaching >550%

revenues!!) by
2027

28






Gestamp

2 TRUSTED PARTNER TO OUR TRADITIONAL GLIENTS..

Diversified client base as we are working with all traditional OEMs...

. . VOLKSWAGEN STELLENANTIS Mercedes-Benz
Working with Group
major OEMs i
within RENAULT NISSAN (B,;'l\qng{jp % " G M
TATA —
acCross @ .
HYLNDAI & TOYOTA HA GEELY

all markets

CLIENT ORIENTED STRATEGY TRUSTED RELATIONSHIP TRANSITIONING TO EV
Focused on providing solutions for Based on providing products, processes Helping our traditional clients in the
clients’ needs in each geography and cutting edge industrial capacity evolution towards EV

Knowing our clients well has helped us anticipate their needs
30



WIT

829

1EVN

AND CONT

INUING TO GAIN SHARE

-W COMERS

881

3.3%

2.8

2023E

% Other OEMs Production / Total Volumes

% EV OEMs Production / Total Volumes

T

"

V.

VINFAST

INEQS

Automotive

2027E

I Traditional OEMs
New EV OEMs

<> RIVIAN

WELTMEISTER
BERE

NIT'TIVAL

Source: Includes content supplied by S&P Global Mobility Copyright © [Alternative Propulsion Plus 05M2023]. All rights reserved.

EV includes BEV, PHEV, FCEV and PFCEV

Gestamp

HOW CAN WE HELP
NEW EV COMERS?

Providing Industrial Capacity
Strong track record of delivering on time and
with the required quality features

Cutting Edge Proprietary Technologies
Product offering that offers solutions to ongoing
industry challenges in a world that moves fast

Strong Geographic Diversification
Support quick growth across different geographies

Technology and Innovation
To co-develop new
solutions for their needs

31
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Gestamp

@ @ TECHNOLOGY AND INNOVATION: STRATEGIC PILLAR
Innovation and anticipation, a key competitive advantag_

Prototypes

HUEE I Research

Virtual
Validation

ENGINEERING
CAPABILITIES

%

Global network Co-Developments: key pillar

Gestamp %

CO2 Life
Cycle

Co-Developments represent a win-win Strategy
for OEMs and Gestamp, allowing both to
anticipate and address their evolving needs

RGDBIELEFELD  R&D REMSCHEID
RGD NORTH AMERICA REGDPARIS  RAEDLESULIS J‘m

LD RADSHANGHAI D KUNSHAN

RED CENTERS , \ - -
i [ s () e

1 ’ 5 O U EMPLOYEES

33



@3 NNOVATION HAS LED US TO BE LEADERS
N ELEGTRIFICATION

New proprietary solutions Finding the

Creation of new parts for EV architecture COI‘I‘eCt COSt /
} @ rrnssnnnnnnnnas > performa nce
y) Higher value-added parts balance for the
Components with integrated new EV

functionalities

architecture

\
¢ REDUCING CARBON
4 FOOTPRINT

34
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041

-RAT

JAN

ONAL EXCELLENGE: AKEY LEVER Gestamp 4

-W REALITY

One of our strategic pillars ....we need to raise the bar for
as we gained scale... a hew reality
1/ Client trustworthiness Volatile market environment

Strong track record

Production volumes & Raw materials

2/ Well defined value stream Transition to EV
Digitalization as an enabler Shorter lead times

3/ Improving operational excellence Global platforms
Efficiency and flexibility key priorities Larger scale of contracts

4/ Best-in-class practices and Consolidation market

standardization

Well-defined processes and targets

Ambition to grow
and gain scale

36



Gestamp 4

()], A DEFINED STRATEGY GOING FORWARD

NEW TEAM STRUCTURE } CLEAR LEVERS TO PUSH FORWARD
Chief Operational szFORM ATIO/V
Excellence Officer «\c;( /vqe

{ NS ! INDUSTRY 4.0

PEOPLE EFFIGIENGY

Organization i
k FLEXIBILITY
4 | | DATA

L/ TRUSTWORTHY

37
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5 A CLEAR ROADMAP TO IMPROVE Gestamp 3

OUR PROFITABILITY

EBITDA Margin (ex. raw materials)
v > Against a backdrop of:

* Declining volumes and volatility, maximizing
efficiency in our operations
* High inflationary pressure

11.8% 12.7%

" » We have redefined our growth strategy to focus on
2019 2022 improved profitability growth

» Resizing fixed cost structure
» Stabilizing of our operations

ROCE
- « More selective capex strategy

12.29% 14.0% + Restructuring capacity in specific markets and
activities
> Gestamp has improved or even surpassed its 2019
profitability levers

2019 2022

39

1. Excluding impact from raw materials of €1,206m as of FY 2022



oD

()" PROFITABLE GROWTH S OUR PRIORITY .
3 THE FUTURE

Core business KPI

L
)

1 selective capex strategy

2 Differentiated
value added products

Operational improvements
with focus on execution

4 NAFTA is a focus

2022 2027

40



)15 GESTAMP IN NAFTA SINCE 2001
v v v v

Gestamp

apeer 2001 2009 - 2012 2016 2019 -2020
CHATANOOGA | + SOUTH CHATANOOGA I + EDSCHA SLPOTOSI
West Virgih N FOUBLALETES CAROLINA + WEST VIRGINA CHELSEA +SANLUS POTOSI
Chattanooga | &I South Carolina @
oo Q
INELEIRE) ®
2004
Edscha SLP ALABAMA
San Luis Potosi MASON
Aguascalientes ——@ ./ Q
Toluca —@ U .
% ruepii A 014-2015  2017-2018 BESTAMP
GGM Puebla PUEBLA |+ LAPEER + TOLUGA PUEBLA I+ GGM PUEBLA RED AUBURN HILLS + TODAY

EDSCHA MICHIGAN

Longstanding history in NAFTA, one of the main auto markets worldwide




)5 OURHISTORY INNAFTA: LESSON LEARNED

Prior to 2015

Well established

business

Good profitability levels

Solid regional
management team

Strong positioning with
European OEMs

Underpenetrated
compared to global
share

Double down on
growth to catch up on
share

But with an
inadequate regional
structure to cope with
many greenfields and
launches

2018 to 2019

Restructuring phase

New management
team on board

Turnaround of
operational issues

Defined plan to
ensure long term
operational
excellence

COVID-19 affecting
sharply our operations

Supply chain issues

Limited capacity to
execute further
operational efficiency
measures as done in
the rest of the group

Gestamp

2022

New reality

High inflation affecting
most of our input costs

Extraordinary tight
labour market

Limited leeway to
turnaround some specific
projects with low
profitability

Improvements did not
materialize to its full extension

We have a deep understanding of the main causes that have impacted our performance in the US and,
though it will take time, we have a defined turnaround plan

42




5 NAFTA: IMPROVEMENT AS TARGET

Executing an in-depth plan to turn around the op

New locally driven leadership team
1 and talent strategy

Target of achieving labour stability

2 Embracing the EV opportunity:
a competitive advantage

Strong Government support pushing EV transition

EBITDA Double
Project mix shift: awarded in 2022 margin % dlglt

3 Growing with local OEMs: diversifying

Competitive advantage for Gestamp as we have the proprietary
solutions and the industrial expertise

Projects with some of the largest OEMs awarded in 2022

Focus on project execution and - .
4 efficiency improvements

NAFTA is a key area of focus for the entire organization

Note: Guidance provided on a constant currency basis, assuming current steel prices and based on current market forecasts for volume projections



@ 5 DISCIPLINED CAPEX APPROACH

v' Defined IRR target

Strong pipeline of growth
< GROWTH - opportunities with EV being the
main priority v' Strong focus on execution
<+ REPLACEMENT - Secure existing business v Strategic Projects Office




1)) STRATEGIC PROJECTS OFFICE sl

Technology
Innovation

KEY QUOTATIONS

 New proprietary
technologies & products

* Sizing

Ensuring

competitiveness, quality
and financial soundness

\ Division /

45



Gestamp

Disciplined
Balance Sheet
Drofile

46




Gestamp

)= DISCIPLINED BALANCE SHEET APPROACH
@: === =@= - 2.722 s @: S==

2.233 2.266
Leverage
1.0-1.5x

FY 2017 FY 2018 FY 2019 FY 2020 FY 2021 FY 2022 2023 - 2027

1.898

Focus on Free Cash Flow

OUR ] Disciplined and selective
Generation

APPROACH capex projects

% ROCE oriented

Strengthening our positioning to be the Financial Partner Supplier




Pioneering the
Circular Economy:
Gescrap

:ooo........
’ .‘.......&., 48
Fivssone -




)/ GESCRAP: GROWTH OPPORTUNITY FOR GESTAMP

'
“am’ Carmakers look for ways
. = to increase recycled
/=" steel and use their own

scrap metal

Gescrap has presence in 18
countries with a strong cash
generation and a solid
financial profile

¢

49



Gestamp

(1)) // GESCRAP: A LEADING METAL SFCONDARY

RAW MATERIAL SUPPLIER

Differentiated positioning, as it is Within its production processes
difficult to access clean high-quality & sharing facilities
recycled metal products

Access to

Premium Raw
Material Industrial capabilities to manage and
transform secondary raw material

Gescrap is one of the largest players within p
Leadin a very local and fragmented market
Playerg Strong positioning in metal products SRS
Well recognized brand, Ieadi.n([:; in the high
quality secondary raw material segment
/
Longstanding - o .
Relationship Strong positioning in the auto industry prO\ilrI:illl'\r:)%Isnglcsath:s ;ﬁ:;’r";es &
with its High degree of integration with its roducts
Suppliers - suppliers - auto manufacturers, tier one P
Clients auto suppliers...

30-year history as a key provider of metal secondary

raw material in the context of booming demand and very limited offering




Gestamp

)/ GRCULARITY: OPPORTUNITY TO COOPERATE ON

DEVELOPING NEW PREMIUM RECYCLED STEEL

New strategy together with steel mills to enhance the “closed loop”
recycling process

&
STEEL v Steel mill & Gescrap: Gescrap sells to the steel mill secondary raw material
PRODUCER GESCRAP from Gestamp factories...

v .. so that the steel mill can produce low carbon steel with a higher
recycled content

v Steel mill & Gestamp: access to a new type of recycled steel with a
reduced carbon footprint

v' Gestamp has a new low carbon steel to offer to its customers

Gestamp has already signhed agreements with steel mills
granting access to a premium secondary raw material as
“new product” to boost the transition to a Net Zero Car

New ways of cooperation between Gestamp and steel mills in the path to boost

the use of recycled steel in the automotive industry
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CLIENTS: A CLIENT-ORIENTED COMPANY =

CUTTING EDGE
EV PROPRIETARY SOLUTIONS

Defining solutions
for our clients in this
new industry oy
revolution LR

Gestamp [4 GLOBAL

FOOTPRINT

.

DIFFERENTIATED
PRODUCT LEADERSHIP
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EMPLOYEES ARE THE GORNERSTONE OF OUR SUCGESS Gestamp 2

anextraordinary team

of highly qualified and vocational

professionals drives the SUCCESS
of our St rategy...

employees .and Operational
excel Ience positioning

i

42,670

A diverse group of talented people innovating together to boost a sustainable mobility
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ADEFINED VALUE PROPOSITION FOR OUR EMPLOYEE




Gestamp

)2 A JOURNEY TO GENERATE VALUE
FOR OUR SHAREHOLDERS

Meeting our
commitments

Delivering

Clear Shareholder
Remuneration
Policy

30% Pay-out
ratio

efine Growth

Roadmap Delivering

disciplined growth

Clear
Strategy

Leadership market
positioning

Shareholder value creation as the core of our decision-making strategy
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Management Team

Board of Directors

COMMITED TEAM TO LEAD THE PLAN

= = e e e e e e e e e e e e e e = e = = ==

\: i i v i L v v

Mr. Francisco Mrs. Ana Mr. Javier Rodriguez Mr. Gonzalo Urquijo Mr. César Cernuda
Lépez Pefia Garcia Fau Pellitero Fernandez de Araoz Rego
Executive Director Independent Independent Independent Independent

Mr. Francisco
Riberas Mera

Executive Chairman

Mr. Juan Maria . :
Riberas Mera Mr. Alberto Mrs. Loreto Mr. Pedro Sainzde Mrs. Marieta del

; : Rodriguez-Fraile Diaz Ordénez Solis Baranda Riva Rivero Bermejo
Vice Chairman
Proprietary Independent Independent Independent Independent

Mr. Norimichi
[ EYEVETE
Proprietary

Mrs. Chisato
Eiki
Proprietary
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lectrification
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ustainability
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artnership
redictability
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APPENDIX — ALTERNATIVE PERFORMANCE MEASURES ()~ Gestamp S

This results presentation and any related conference call or webcast (including any related question and answer session) (the "Presentation"), in
addition to financial information detailed in the Gestamp Group’s financial statements prepared in accordance with International Financial
Reporting Standards, contains alternative performance measures ("APMs") as defined in the Guidelines on Alternative Performance Measures

published by the European Securities and Markets Authority (ESMA) on October 5, 2015.

A breakdown of the explanations and reconciliations of the APMs used in the Presentation, as well as further details about its definitions, can be
found, as applicable, in Note 4.6. of the Notes to the Consolidated Financial Statements of the Gestamp Group as of December 31, 2022, in the
Management Report of the Gestamp Group corresponding to the first quarter of 2023 as well as in the Presentation itself, available both on
GCestamp's corporate website (https//gestamp.com/Investors-Shareholders/Economic-Financial-information) and on the website of the National
Securities Market Commission (Comision Nacional del Mercado de Valores) (www.cnmv.es).

Our APMs are described below:
» Backlog: Represents sales of parts that the company expects to record including production and awarded business, over a period of time

» Sales of Parts: Revenues excluding revenues from Gescrap, as well as scrap and tooling prototypes
» ROCE: Return on capital employed calculated as EBIT divided by capital employed minus growth capex for the last 1.5 years
» Capital Employed: calculated by total assets adjusted for those balance sheet items that do not generate EBIT for the company and
minus current liabilities
» Total Assets adjustments: Goodwill (excluding Gescrap Goodwill), Patents & Licences, Prepayment, Other NCA, Deferred Tax Liabilities, Other
Receivables, Current Income Tax Assets, Receivables from Public Authorities, Cash and Cash Equivalents and Other Current Financial Assets
« Current Liabilities adjustments: Short Term debt, Current Tax Liabilities, Payables with Public Authorities, Other Short Term Financial

Liagbilities, Financial Debts with Associates and Dividends


https://gestamp.com/Investors-Shareholders/Economic-Financial-information
http://www.cnmv.es/

APPENDIX = ALTERNATIVE PERFORMANCE MEASURES () Gestamp S

> Capex: Capital Expenditures calculated as sum of additions to other intangible assets and property, plant and equipment

» EBITDA: Earnings before interests, taxes, depreciation and amortization

» EBIT: Earnings before interests and taxes

» FCF: Change in net debt excluding acquisitions as well as dividends

» Leverage: Net Debt to Last-Twelve-Month EBITDA ratio

» Net Debt: Total short-term and long-term debt, minus cash and equivalents

» Outperformance: Gestamp's organic growth at FX constant, compared to market production volume growth in Gestamp'’s
production footprint according to S&P Global Mobility data for a given period

» Weighted Outperformance: Market and Gestamp weighted growth measured with CGestamp’s previous year geographical weights
as base for the given period

» EV (Electric Vehicle): Includes battery electric vehicles (BEV), plug-in hybrid electric vehicles (PHEV), fuel cell electric vehicle (FCEV)
and plug-in fuel cell electric vehicle (PFCEV)



